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Sometimes when I browse around the net and I come across INTERESTING and USEFUL blogs 
(not necessarily blogs in the Internet marketing area), I’d like to find out who the creator of the 
blog is. However, not all blogs have an “About Me” page. Even when they have that page 
(meaning it’s clickable), some of them are empty. This is a HUGE Internet marketing basics 
mistake. 

If you’re in the Internet business or Internet marketing niche and you have an empty or no 
“About Me” page on your blog, then you should really kick yourself. 

We (as Internet marketers) should know better than everybody else in the world that we ought 
to have an “About Me” page on our blog so that visitors, prospects, subscribers, and customers 
can get to know us better. 

After all, people buy from those they KNOW and TRUST. 

Other people NOT in the Internet marketing niche might not know about this very IMPORTANT 
principle, but you and I should. 

TRUST is the number 1 sales force on the planet! 
 

If you do NOT trust marketer A, you’re NOT going to buy his product even though it’s the 
greatest product out there in the market.  

If you trust marketer B, you might BUY his product even without looking at the sales letter. You 
just trust him so much that you believe anything he says. 

If you don’t have an “About Me” page on your blog, how do you expect your visitors to get to 
know who you are and what you do? 

Sure, you can tell your subscribers and customers later on in your autoresponder emails. But 
why wait to tell them later when you can do it now? 

In addition, what happens to blog visitors who haven’t opted-in to your list? If you tell your 
story in your autoresponder emails, then they won’t know who you are FOREVER. 

Make yourself known in your marketplace. In fact, I encourage you to be a CELEBRITY in your 
marketplace.  
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Whenever anyone thinks about “how to replace their job on the Internet”, I want them to 
think about Welly Mulia. 

Whenever anyone thinks about “where can I have a cheap yet PROFESSIONAL minisite design 
done”, I want them to think about WOW Minisites. 

Do you get the drift here? 

When you become a celebrity in your marketplace, people will regard you as their go-to guy 
and their trusted advisor. When this happens it’s a lot EASIER to make the sale. 

So what should you write in the “About Me” page on your blog? 

Be honest and authentic. Don’t try to make up stories that don’t exist just for the sake of 
looking cool. Your audience will see through that.  

You can also share your PERSONAL story that is totally not related to your niche or market. Be 
personal so that they feel that they know you better than your competitors, who are always 
ONLY talking about stuff related to your industry.  

Make friends with them and ask them to become your subscribers and customers. 

Don’t be afraid to tell your EMBARASSING stories too. When you do that, you STAND OUT from 
the crowd. 

How so? 

You see, most of the time experts only talk about how great and cool they are TODAY, without 
telling their other side of the story – which is the PAIN, HARD WORK, and COUNTLESS FAILURES 
it took them to get to where they are now.  

They are EMBARASSED by this FACT. 
 

(I say FACT because ALMOST ALL people who succeed at whatever they’re doing encounter and 
suffer from failures A LOT of times BEFORE they finally learn the correct way to do things and 
eventually find the success they’ve been looking for…) 

You’ve probably seen a lot of times websites that boast how great and cool they are, complete 
with pictures showing them driving their Ferrari and enjoying themselves in a Bahamas beach, 
while all this time money keep pouring into their bank account. 
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If you can do the EXACT OPPOSITE and instead tell your EMBARASSING and FAILURE story 
BEFORE you tell your successful story, then there is a higher chance that your audience will 
relate to you BETTER and like you more. 

You become a LIKEABLE person… 
 

I don’t like an arrogant person who always boasts about how much money he’s making and 
showing off his Ferrari or mansion or whatever. And I believe you don’t like such a person 
either. This kind of person is NOT likeable. 

Be a LIKEABLE person. Get your audience to like, know, and trust you. 

Tell them how you first got started in this industry. What was your first attempt trying to make 
things work like? Tell about your painful experience when you’re just starting out. The shift to 
how you finally succeed. 

Do you have an “About Me” page on your blog? If not, you better starting creating one TODAY 
so that you can build DEEPER and BETTER relationships with your audience.  Stop making this 
huge Internet marketing basics mistake. 

Products By Welly Mulia 
 
Protected, multi-level membership site (can drip-feed content), product launch pages, OTO 
pages, squeeze pages, sales pages – all created in mere minutes 
Click Here… 

 

How To Replace Your Job On The Internet (Free) 
Click Here… 

 

The HIGHEST Paying Affiliate Program? 
Click Here… 

 

How To Create & Set Up Your High Converting & Professional Squeeze Page In 2 Minutes Flat 
Click Here… 
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